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Dick Boorsma is a veteran in the computer
industry. As one of the Partners of Asyma
Systems and a Senior Consultant, he has been
involved in working with accounting software
solutions since 1988. In 2005, Dick along with
I"#$ % two of his colleagues joined forces to form
Asyma. It is likely that you will work one on one
& with Dick as he remains heavily involved with
& his clients assisting with troubleshooting issues that arise, conducting
' training, writing custom reports or designing new accounting systems
) & that are compatible with the Accpac and Sage Software brand that
* Asyma supports.

Although his time is heavily devoted to the company, when Dick isn't
working you might find him enjoying a restful weekend at his mountain
+* home, taking a peaceful hike or going for a boat ride on the lake.
Occasionally, he may even fit in a leisurely bike ride. And, although
Dick says he “cringes at all of the reality shows on TV,” you're almost
guaranteed to find him catching the latest American ldol, because “his
wife makes him watch it.”
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One of these days you might want to ask Dick about his most
outrageous Halloween costume and experience, as it is sure to
generate a few questions and chuckles.

With a degree in Management, a successful company which he helped
build and a wealth of experience, Dick has a lot to be proud of. Yet, he
is most proud of his four kids whose ages range from 14 to 27, grateful
for their good character and wise choices throughout life.
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New-Way Irrigation Ltd. has been selling, installing and servicing new
and used irrigation systems on large grade farms and feed lots since
I 1978. They pride themselves on excellent service and superior
performance. Furthermore, New Way Motor Sports, sister company to
New Way Irrigation Ltd. Designs was assembled last year and sells

3* "% motorcycles to the motor sports enthusiast. Both companies provide
/00. 112 value services to deliver trusted products.

(Continued on page 2)




(New Way Irrigation Ltd. continued from page 1)

A Stormy Start

As New Way Irrigation’s business grew, they realized the need for an
agricultural specific accounting solution that would allow for streamlined office
operations, thorough inventory management and a fully integrated reporting
system. The primary goal was to get a handle on what was happening in the
company. “Until year end, we didn’t really know how things had gone short of
looking at the balance in the bank and trying to guesstimate.” Reports Scott
Mills, Accountant for New Way lIrrigation Ltd. Inventory management was a
problem with shrinkage at a highpoint, purchase history was obsolete and the
unreliable billing system was a constant challenge. It was clear that they needed a more
powerful system that would also eliminate the manual spreadsheets they had been maintaining.

Asyma Lays the Foundation for Success...Twice

New Way Irrigation Ltd. was familiar with Asyma as they were receiving technical support for
their outdated DOS verson of Sage Accpac. Asyma not only displayed complete understanding
of the challenges New Way Irrigation was facing but presented a comprehensive plan that met
New Way's very specific needs. Asyma began the process of converting a primarily manual
system into the new solution, Sage Accpac ERP. Training was conducted throughout the
implementation as well as custom reports were created for their invoicing, payroll and order
entry processes.

Later in 2005 New Way Irrigation created a new company, New Way Motor Sports and once
again they looked Asyma to provide a fully integrated solution. New Way Sports had over 1
million parts in their inventory spread throughout three different locations with multiple
currencies. Asyma ran at full speed as they implemented the same system, Sage Accpac ERP
to gear up their motor sports operations.

For the full story, keep an eye on your mail in May!
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Tired of chasing papers to manage your sales, marketing and customers? Sage CRM is a
wireless and Internet-based suite of applications that provides enterprise-wide access to vital
customer, partner and prospect information anytime, anywhere.

Designed to support all aspects of customer relationship management, Sage CRM is rapidly
deployable in-house or as a hosted application. Even more, Sage CRM seamlessly integrates
with your Sage Software back-office accounting applications. The solution not only enables
advanced customer relationship management, but also automates critical processes, particularly
time-sensitive ones.

For more information about customer relationship management, visit our website at
www.Asyma.com or call our office at 1-877-448-9895
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